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BANK FINANCING

• Most Affordable financing available

• Term Loans or Line of Credit

• Best financing for everyone, but not all the time

• Loans based on historical financials of the company

• Designed for companies growing at less than 25% per annum
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BANK FINANCING TIPS

• Establish a strong relationship with your banker

• Communicate regularly throughout the year and get together socially

• Provide an annual update on your Balance sheet and P&L  of your business every year 

to demonstrate growth

• Seek to increase your credit line every year as your business grows and cashflow 

dictates
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SIGNIFICANT GROWTH FACTOR

• Every company has a burst of growth at some point in their process

• One or more clients are pleased with your work and want to give you a lot more

• The greatest impact will be your accounts receivables asset

• Next Steps

• Ask bank for new required capital

• Seek growth capital lines

• Turn down the new business 
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GROWTH CAPITAL LINES

• MCA’s

• Accounts Receivable Capital Line

• Purchase Order

• Inventory

• Project Finance

• Equity
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MCA’S

• Easy to obtain

• High interest Rates (35% to 100%)

• Daily or weekly withdrawals directly from your accounts

• Most WMBE’s are billing monthly and paid in 30 to 60 days

• Must deploy less than 100% to pay for daily charges until client pays
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MCA CASH FLOW EXAMPLE

MCA Loan $  100,000 

Cash deployed $    75,000 75,000 75,000

Invoice to client $    90,000 90,000 90,000 $  270,000 

Month 1 2 3 4 5 6

Remaining Cash 25,000 20,000 15,000 25,000 20,000 15,000 100,000

Invoice Payment 0 0 90,000 0 0 90,000 0

MCA Loan Payment 5,000 5,000 5,000 5,000 5,000 5,000 5,000 $    30,000 

Balance 20,000 15,000 100,000 20,000 15,000 100,000 20,000
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ACCOUNTS RECEIVABLE CAPITAL LINE

▪ $105 billion in volume 2024

▪ Collect directly from the accounts payable department of the corporation

▪ Capital lines established based on your anticipated growth so you do not have to turn 

away business

▪ Use tomorrow’s money to reinvest in your business today to grow your AR
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AR CASH FLOW EXAMPLE
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AR Line 200,000

Month 1 2 3 4 5 6

Current AR 0 100,000 196,000 188,160 180,634 173,408

New AR 100,000 96,000 92,160 88,474 84,935 81,537

Paid Invoice 0 -100,000 -96,000 -92,160 -88,474

Total AR 100,000 196,000 188,160 180,634 173,408 166,472

Advance 80,000 76,800 73,728 70,779 67,948 65,230

Cost of Capital 990 1,940 1,863 1,788 1,717 1,648 8,298

Production/Invoice 96,000 92,160 88,474 84,935 81,537 78,276 443,106



PURCHASE ORDER FINANCING

• An asset-based loan

• Cost-2.5% to3% per 30 days

• Payment to the supplier upon delivery

• Invoice submitted by you

• PO line is Taken out by AR funding

• Seeking minimum orders 

• Must be an attractive annual volume
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INVENTORY FINANCING

• Asset based loan

• Audit of  current inventory

• Valuation based cost

• Lending would be 40% to 50% of cost

• Loan paid down as inventory is sold
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PROJECT FINANCE

• Provides funding of up to 20% of the contract value

• Payback 6 months

• Done in conjunction with an accounts receivables line

• Expensive capital only for critical projects
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EQUITY

• Private Equity/Venture Capital

• Friends and family

• Crowd Funding

• Wealthy individual investor
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VENTURE CAPITAL/PRIVATE EQUITY

• Over 90% of companies pitched to PE are rejected

• VCs, the odds are less than 1 in 2,000.

• Hot industries-healthcare, technology, and consumer 

products.

• Deal sizes range between $1 million and $20 million

• Key items

• Management Team

• Good Business Plan

• Minimal Capital Investment to get to Profitability
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FRIENDS AND FAMILY

• Pros

1. It’s rare early-stage money

2. You can lean on your relationship

3. You don’t go into debt or owe a bank

4. A built-in support network

• Cons

1. Investors may not be very savvy

2. Relationship and business entanglement

3. Higher risk for a family unit

4. Ask for money back early

Capital Funding Solutions, eric@cfsfunds.com 732-804-5408



CROWD FUNDING

A typical crowdfunding process involves: 

• selecting a platform

• Creating a compelling campaign page with project details 

and funding goals

• Promoting the campaign to potential backers through various 

channels

• Managing donations or investments within a set timeframe

• Typical range is 30 to 60 days to raise the capital
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CROWD FUNDING STATS/INFO

Business Equity

• According to WeFunder the largest raise of capital has been 
$350,000

• VC Crowd Funding the average investor invests $25,000 with 
millions of dollars raised

• SEC Regulation CF

• Max raise of $1.07 million without any financial disclosures

• Max raise of $5 million over 12 months with audited financial 
statements

• Equity offered up can range between 5% to as much as 20% 
for a start-up
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WEALTHY INVESTOR

Pros

• Access to more resources

• Shared RISK with your investors

• ADDITIONAL EXPERTISE and guidance

• More champions for your brand and business

Cons

• Loss of control over decision-making

• Increased pressure to generate profits

• Potential conflicts in vision

• Dilution of ownership
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• Contract to pick up 600 pieces at 165 locations per week

• Total pieces per week -99,000

• Total top line revenues at $3 per piece $297,000

• Weekly revenue share at 9%-$26,730

• Payment terms 60 days

• Weekly payroll $18,600

• Accounts Receivables advance of 80%-$21,384
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IT STAFFING COMPANY

▪ An IT company had 80 people billing

▪ Average pay rate $75 per hour

▪ Average bill rate $100 per hour

▪ Payroll-$480,000 twice per month

▪ Payment terms of 75 days

▪ Outstanding AR$3.2 million

▪ SeveralMCA’s of $600,000

▪ AR need $3,2000,000 line

▪ Initial Advance $1.4 million at 80% $1.12 million

▪ Paid off MCA of $600,000 and first payroll of $480,000, plus admin costs
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CONCLUSION

• Bank loans Best For Mature Companies with Modified 

Growth

• Alternative Financing Fast Growth 

• Return to Bank Capital When Growth Slows

• Equity types of investments do not have to be repaid, 

but bring a variety of challenges

Capital Funding Solutions, eric@cfsfunds.com 732-804-5408



Contact Information

Eric Robinson

Capital Funding Solutions

Email
eric@cfsfunds.com

732-804-5408

mailto:eric@cfsfunds.com

